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GET  R ID  
OF  THE  
MYTHS :

Owning a home is the 

cornerstone of the "American 

Dream", but it's not the 

complicated process our 

parents and grandparents 

have told us about. This e-

book will walk you through 

the best tips and tricks to set 

yourself up for a successful 

and easy transaction for 

buying a home in the Atlanta 

Market. 

WHAT ARE  THE  
REAL  COSTS  OF  

BUY ING A  
HOME?

Costs vary depending on loan program, type of home, etc., but 

here is a basic rundown of costs to prepare for: 

Downpayment Programs 
begin with 3.5% - 5% down. 

There are loan programs 
WITHOUT mortgage
insurance that begin at 10% 
down.

Closing costs on a home in 
Atlanta run 2%-3% of the 
purchase price, but often 
times this is something that 
can be a shared cost with the 
seller.

You can waive having an 
escrow account if you are 
able to put 20% down.

Home Inspections are highly 
recommended. A basic one 
will cost upwards of $500.

Mold, Radon, Termite/Pest 
Inspections can range $50- 
$150 / each.

There is NO FEE for using a 
Realtor to buy a home! 
Never pay a Realtor a 
retainer when buying.

Home Appraisals are 
required by banks and cost 
$400-$500.



START  SAVING EARLY
Saving for your downpayment is a crucial step in buying. Make sure you have
your downpayment funds in your bank at least 60 days prior to starting the
process of buying a home. Cash can not be used as a down payment unless it
has been seasoned in your bank account for 60 or more days. 
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HOW
MUCH
HOME
CAN YOU
AFFORD?

02 

Before you apply for a pre-approval
with a lender, give considerable
thought to how much monthly
payment you can afford. You might
get approved for a loan amount
higher than your comfort level.
Understand your monthly expenses
and communicate that to your lender
and Realtor.



MONITOR
YOUR
CRED IT
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Basic loan programs with favorable interest
rates require a 640+ credit score for FHA
loans, and 700+ for conventional loans. 

Seeking a loan amount higher than
$420,000? You should aim to have credit
around 740+.  

Don't have your credit at these levels? Don't
worry! A good lender will help you strategize
the best way to boost your score. 



DON'T  USE  YOUR  CRED IT
Your debt-to-income is very important when buying a home. Adding unnecessary 
debt can cause issues to your debt-to-income and overall credit score. Do not buy a 
new car, furniture, open new credit cards or lines of credit if you plan to buy a home 
in the near future. Consult with a lender before making any use of your credit!
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EXPLORE  
F INANCING 
OPT IONS
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There are loan programs for all types 
of buyers. A few basic ones: 

FHA: 3.5% down minimum and less 
restrictions on credit. 

VA: Veteran Affairs loan, often times 
requires no downpayment.  

Conventional: Starts at 5% down with 
most lenders, overall best rates.



BUDGET  FOR
CLOS ING
COSTS
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As previously mentioned, closing costs can
run 2%-3% of the purchase price of your
home. These costs pay for the lender,
attorney, transfer and intangible taxes, initial
escrow deposits, etc.  

Don't have enough saved for closing costs?
Confide in your Realtor! Let them negotiate
with the seller to help get those fees paid for
in part or full. 



SET  AS IDE  MONEY
FOR  UPGRADES
If you are moving into a bigger space, you should start considering budgets for
furniture, rugs, home accessories, paint and any other upgrades important to
you.  
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BEST  TYPE  
OF  HOME 
FOR  YOU?
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Different styles of homes offer different 
amenities and luxuries. 

Condominiums will have the highest
HOA fees, but will often include 
perks like gym, pool, concierge and 
common areas. Low maintenance 
living. 
Townhouses offer more space, 
lower HOA fees, and low 
maintenance living. 
Homes often have no or very low 
HOA fees, and more freedom and 
space. Higher maintenance.  



RESEARCH
LOAN
TERMS

09 

In addition to multiple loan types, the terms
of the loans can also vary. The average
buyer applies for a 30-Year Fixed mortgage.

However, some savvy buyers might opt for a
higher monthly payment and a 15-Year Fixed
mortgage or a lower interest rate on a 10/1
ARM (adjustable rate mortgage). 

Unsure what suits your needs? Consult with
a lender or Realtor!



GET  A  PRE -APPROVAL LETTER
Are you ready to start looking at homes in person? Time to get pre-approved! The 
process is very simple and requires you providing a lender some financial documents to
see how much home you can afford. Most Realtors require a pre-approval before 
showing homes.  
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NARROW
AN AREA
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Think critcally when buying a home
for what your specific needs are now
and in the future.  

Do you put value on a top performing
school district? Perhaps living in an
area with easy walkability is high on
the list? 

These choices can make a dramatic
shift in your home search and needs. 



I DENT IFY  
YOUR  "MUST  
HAVES"
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Write out a list of all the things you want in
your new house. Yes -- all of them! Then
start narrowing that list to your TOP 5 "must
haves".  

Everything else becomes a "want".  

Understanding your non-negotiables helps
you identify homes easier and lets you make
a move faster in an active real estate market.



HIRE  THE  R IGHT  REALTOR
A critical step, hiring the right Realtor. An inexperienced Realtor can cause more than just a 
headache -- it can cost you lots of money! A trusted, expert Realtor can protect you, 
negotiate for you and fight for you to get the deal closed. Check their testimonials from 
past clients, track record for on-time closings and overall experience and years in business. 
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LOOKING 
AT  HOMES
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You've saved up, you've been pre- 
approved, you've hired an amazing 
Realtor --- now the fun part, looking at 
homes! 

When touring homes, don't sweat the 
small stuff. Try to look past things like
paint, carpet/flooring, furniture choices 
and outdated fixtures. 

Part of buying a home is making the 
space yours -- cosmetic things are easy 
(and cheap) to change!



BE  PREPARED  TO 
COMPROMISE
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Especially if you are buying with a significant 
other! 

It's rare to find a home that meets 100% of 
your "must have" or "wish" list. Knowing when 
and where to compromise is important. 

No walk-in closet in the master bathroom? 
Perhaps thats a deal breaker because you 
can't easily change that. Outdated guest 
bathroom? That is something you can do later 
on in your ownership. 



YOU AREN 'T  THE  ONLY 
BUYERS
There is a very strong chance that other buyers share extremely similar criteria to yours,
especially in the active Atlanta market. Being prepared, having the right Realtor and Lender, 
and not delaying on submitting an offer are important to secure the "perfect" home.  
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MAKE A  
STRONG 
OFFER
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Your Realtor will help you with this,
but consider how much under or over
the asking price you’re willing to pay
to obtain your dream home. Look at
recent sales.  

If there are multiple bids, think about
tactics to win over the seller, such as a
personalized letter or strong
contingency periods.



WHAT 'S  A  
CONTINGENCY 
PER IOD?

Contingency periods are "milestones" 

in the transaction, after your offer 

has been accepted but prior to 

closing.  

These include periods for home 

inspections, receiving financing 

approval, completing a home 

appraisal, etc. 

What happens if a Realtor mis- 

manages your contingency periods? 

You become at risk for losing your 

"Earnest Money" deposit (~1% of the 

purchase price). 

METRO ATLANTA 
CONTINGENCY 
PER IOD"CHEAT  

SHEET "
Costs vary depending on loan program, type of home, 

etc., but here is a basic rundown of costs to prepare for: 

Due Diligence Period (aka 
your inspection period) lets 
you withdraw from the 
offer without any financial 
consequence. In Atlanta, 
this is typically 10-12 days 
from binding agreement.

Financing Period is usually 
21-23 days and lets the 
lender work to ensure you 
will have full loan 
approval. If you failed to 
qualify for a loan in this 
time period, you could 
back out of the deal 
without any financial 
consequence. 

Appraisal Period is 
usually 21-23 days and 
allows the buyer and 
bank to ensure the home 
is worth the price you are 
paying.

What is Earnest Money? 
Commonly called a "good 
faith deposit", this is ~1% 
of the purchase price. This 
is collected when your 
offer is accepted and held 
in escrow. This is applied 
towards your down 
payment at closing, 
however, failure to close 
or abide by contingency 
periods, you can lose this. 



SHOP  
AROUND ON 
HOME 
INSURANCE 
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Home insurance premiums can vary widely
depending on the company. Talk with 3 or 4
companies to compare costs and services.  

For the best rate, consider bundling auto and
life insurance. 

You will be required to have insurance
selected prior to closing. 



OFFER  TO CLOS ING
Once you are under contract, expect to close within 30-45 days. While that may
seem quick, it's ample time to complete the deal. Fun Fact: If staggered correctly,
your first mortgage payment can skip a month. IE: Close August 15th, your first
payment will be October 1st.  
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ATTEND YOUR  
HOME 
INSPECT ION
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Once your offer is accepted, you’ll pay for 
a home inspection to examine the 
property’s condition. But not all inspections 
test for things like radon, mold or pests, so 
be sure you know what’s included. 

Attend the inspection and pay close 
attention. Don’t be afraid to ask your 
inspector to take a look at something and 
ask questions. No inspector will answer the 
question, “Should I buy this house?”, so 
you’ll have to make this decision after 
reviewing the reports and seeing what the 
seller is willing to fix. 



ASK  
QUEST IONS

21

Buying a house is a fun but intimidating
process. Putting together an EXPERT team is
imperative to a smooth transaction.  

NEVER be afraid to ask questions during
this process. Knowledge is power, and a
great Realtor and Lender will always make
themselves available for your needs.  



Ready to get started? Connect with our award-winning Realtors! Over 200 sold 
homes! 

Maximillian Corwell is the former HGTV "Property Brothers" + "Property 
Virgins" Consultant for Atlanta and is nationally ranked as a Top 1% producing 

Realtor nationwide. 

www.corwellfinehomes.com | 404-216-4816 | info@corwellfinehomes.com
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